
September Newsletter * August Results 

Peggy 
Smith-
Dobbs 

Marita 
McCafferty 

Pat 
Varrone 

Get the year of your dreams off to a great start with 
this yearlong challenge! Each month during the 
year that you place a cumulative $600* or more 

wholesale Section 1 order, you can receive a gor-
geous bracelet with a quote that reflects Mary Kay 

Ash’s legacy of love.  

Let’s honor our company anniversary and focus 

on just one of Mary Kay’s many strengths this 

month, her words. 

 Her words were her superpower. Are they yours? 

What words really work when you’re team building? 

How do you respond when you hear objections? 

What words take you from objections to yes? Enjoy 

this month’s class as we celebrate our anniversary month and learn the 

timeless fundamentals of team building to share Mary Kay’s dream.  

Available at www.marykayintouch.com 



9/12...Valerio Area Workshop 7pm 
Radisson Valley Forge 

9/15...Quarter ends 
9/16...New Quarter begins 
9/19...Walton Rd meeting 6:30 - 

Mary Kay Bingo & Fall Makeovers 
9/26...Walton Rd meeting 6:30 
9/30...Month end ordering 
 
Valerio Area Workshops 
Radisson Valley Forge 
1160 1st Ave, King of Prussia, PA 
  

Monday September 12, 2016  
7:00pm - 9:30pm; Cost $11.00  
 

January 7, 2017  
January Jumpstart 9:00am-3:00pm 
 

Monday March 20, 2017  
7:00pm - 9:30pm; Cost $11.00   
 

Saturday, June 17, 2017 
8:30am - 12:30pm; Cost $16.00  

9% Commission 
Candida Taylor  $80 
 

4% Commission 
Eileen McEntee  $10 
Barbara Dickson  $10 
 

(Commissions of $10 and up) 

 ‘Love’ Checks 

How do you earn  
Commission?? 

 

 1-4 active team members = 4% 
 5+ active team members = 9% 
 5+ team members who place 
$225+ w/s ea. in a month & you 

place $600 w/s  = 13% 



            Total    —Contest Credit  Needed—-   
     On-Target STAR!!  Contest                           for Star    
                                                  Credit             Sapphire           Ruby    Diamond            Emerald      Pearl 

Smith-Dobbs, Peggy 1960 STAR!! 440 1040 1640 2840 

Varrone, Pat 1027 773 1373 1973 2573 3773 

Derro, Lillian R. 693 1107 1707 2307 2907 4107 

Phillips, Marlene D. 647 1153 1753 2353 2953 4153 

Uribe, Monique R. 627 1173 1773 2373 2973 4173 

Riehs, Donna H. 601 1199 1799 2399 2999 4199 

Dickson, Barbara A. 559 1241 1841 2441 3041 4241 

Doyle, Joan M. 542 1258 1858 2458 3058 4258 

Taylor, Candida 533 1267 1867 2467 3067 4267 

Chapman, Lisa A. 505 1295 1895 2495 3095 4295 

McDevitt, Denise 488 1312 1912 2512 3112 4312 

Hrusovsky, Christine  481 1319 1919 2519 3119 4319 

McCormick, Maureen  430 1370 1970 2570 3170 4370 

These consultants invested in  
product last month! 

 

Peggy Smith-Dobbs  
Pat Varrone  
Mary T. Nelson  
Joan M. Doyle  
Marlene D. Phillips  
Janet E. Cipoletta  
Kirsten E. Olson  
Linda J. Sperring  
Iris N. Morales  
Eileen S. McEntee  

Donna H. Riehs  
Monique R. Uribe  
Margaret Criscuolo  
Patt Every  
Christine Hrusovsky  
Barbara A. Dickson  
Denise McDevitt 
Eileen Brehm  
Lisa A. Chapman  

Oct Birthdays       Day 
Lori Moore  9 
Fabiola Galeno  10 
Peggy Smith-Dobbs  11 
Jenn Dickson  30 
Tina Filandino  30 
 

Oct Anniversaries  Year 
Janet E. Cipoletta  8 

 

Pat Varrone 
Linda J. Sperring 

Peggy A. Smith-Dobbs 
Amy A. Prestifilippo 

Denise McDevitt 
Joan M. Doyle 

Barbara A. Dickson 
Marita McCafferty 



 

  

1. You this Month! 1Q 
 

1. Peggy Smith-Dobbs  $2,124.00 
2. Lillian R. Derro  $1,385.00 
3. Pat Varrone  $1,246.00 
4. Barbara A. Dickson  $1,047.00 
5. Maureen E. McCormick  $880.00 
6. Monique R. Uribe  $802.00 
7. Marlene D. Phillips  $775.00 
8. Donna H. Riehs  $745.00 
9. Denise McDevitt  $709.00 
10. Mary T. Nelson  $645.00 

July 1, 2016-June 30, 2017 

Mary Kay Inc. is the Official 
Beauty Sponsor of Project  
Runway® Season 15, airing 

Thursdays at 9/8c on Lifetime®. 
The season will premiere on 

Sept. 15, 2016. 
 

Logon to www.marykayintouch.com 
for tips & tools to connect with your 

customers! 

Team Building Appointments: 
From LearnMK on InTouch 

 

To lead a team-building conversation with your new 
team member on how to conduct one-on-one team-

building appointments: 
 

♦ Encourage her to add the personal touch. 
♦ Encourage her to keep the appointment focused 
on identifying any needs the woman has in her life 
and sharing how a Mary Kay business can fulfill 

those needs. 
 

The following outline might be helpful: 
 

1. First, welcome the prospective team member and 
explain what you’ll be covering. 

2. Ask the prospective team member about herself. 
3. Tell the prospective team member about yourself 

and passionately share your Istory. 
4. Tell the prospective team member about the 

Company. 
5. Tell the prospective team member about the 
Mary Kay business opportunity and how it has    

enriched your life. 





Marita McCafferty 

Independent Sales Director 

1115 Angus Circle 

Blue Bell, PA 19422 

To the Dynamic: 

Finish Your Star! Get extra products to make Holiday gifts! 

Order NEW Holiday products! 


